
MAIL FAX 

REGISTRATION FORM – Three Easy Ways to Register!
32nd Annual Forum on Franchising - October 14-16, 2009

Please circle: New Member First or Second-time Attendee
Young Lawyer (36 and younger or in practice less than 5 years)

Are you licensed to practice in NY?             ❏  Yes               ❏  No

Total Amount Due: ______________

METHOD OF PAYMENT
Check (made payable to the American Bar Association) ________

Credit Card:        ❏  MasterCard         ❏  VISA          ❏  American Express

Card Number:____________________________________ Exp date:______________________

Cardholder name: ______________________________________________________________

Signature: ____________________________________________________________________

HOTEL RESERVATIONS
To make a room reservation at our group rate, you must complete this section by 
September 21, 2009. 
(Hotel reservations will not be confirmed until program registration fee is paid.)

The Westin Harbour Castle — 
$250 CAD per night plus 5% sales tax and a 7% GST tax night 

(Please check your selection below)

❏ King ❏ Two Doubles ❏ Handicap Accessible Room

Starwood Preferred Guest Number # _________________________________________

THE FOLLOWING HOTEL AMENITIES APPLY TO ALL FORUM ATTENDEES:

• Access to the hotel’s fitness center
• In-room Internet access
• Newspaper delivery
• Receipt and delivery of faxes

* Individuals with guaranteed reservations at the Westin must cancel their reservations
by 4:00 p.m. on the scheduled day of arrival to avoid a one-night cancellation charge.

Arrival Date: ______________________________________________________________

Departure Date:____________________________________________________________

Special Requests: __________________________________________________________

❏ MasterCard     ❏ VISA       ❏ American Express (card not charged until check-in)

Card Number:__________________________________  Exp Date: ____________

Cardholder Name: ____________________________________________________

Signature: __________________________________________________________

FRIENDS OF THE FORUM PROGRAM

This informal program is designed to help our newer attendees become acquainted with the
Forum and its members. An active member of the Forum will be paired with a newcomer.
The Forum Friend will 1) contact the newcomer prior to the Forum and answer questions 
2) meet with the newcomer at the Welcome Reception, and 3) otherwise try and make the
newcomer feel welcome by introducing him/her to other Forum members and to the 
leadership of the Forum. This is a flexible program.

_____  I would like to volunteer to serve as a Friend to welcome a newcomer to the meeting

_____ I would like to be paired with a Friend of the Forum

For Office Use Only: Date Faxed to Hotel _____________________________

� W �
Please complete both
sides of this form and 
mail with payment to:

Technical Registration Experts
303 W. State Street
Geneva, IL 60134
Toll Free: 877/309-1565
630-262-1599

If paying by credit card, 
you may fax your form to: 
630/262-1520

www.abanet.org/forums/franchising

INTERNET

Last Name/First Name/MI

Name as you would like it to appear on the badge

Title

Firm/Company/Agency

Address

City/State/Zip

Telephone (        )______________________________ Fax (        ) ________________________________

Email Address ____________________________________________________________________________

Name of Guest
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❏
❏
❏
❏
❏
❏
❏

❏
❏

PROGRAM FEES
INTENSIVE PROGRAMS: WEDNESDAY, OCTOBER 14
12:30 - 5:00 p.m.  (Please check your selection)

❏ $345 I-1 Fundamentals of Franchising®

❏ $345 I-2 MBA Concepts for Franchise Lawyers 

❏ $345 I-3 Successful International Franchising: The Legal and Business Considerations

8:45 a.m. – 5:00 p.m.
Ontario Bar Association’s 9th Annual Franchise Law Conference: 
The Canadian Experience
To register for this program please visit www.oba.org/aba

MAIN PROGRAM: THURSDAY, OCTOBER 15 AND FRIDAY, OCTOBER 16

EARLY BIRD FEES

POST-MARKED ON OR BEFORE JULY 31 POSTMARKED AFTER JULY 31

$825. . . . . . . . . . . . . . . . . . . . . Forum on Franchising or OBA Member  . . . . . . . . . . . . . . . . .$895

$1025. . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Non-member  . . . . . . . . . . . . . . . . . . . . . . . . . .$1,095

$575 . . . . . . . . . . . . . . . . . . . . . . . . . . . Government/Academic  . . . . . . . . . . . . . . . . . . . . . . . .$645

$475 . . . . . . . . . . . . . . . . . . . . . . . . Paralegal, Legal Assistant, etc.  . . . . . . . . . . . . . . . . . . . . .$545

$375 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Law Student  . . . . . . . . . . . . . . . . . . . . . . . . . . . .$375

$0 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Speaker  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$0

$0 . . . . . . . . . . . . . . . . Forum Governing Committee or Past Chair/Non-speaker  . . . . . . . . . . . . .$0

$0 . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . Press  . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .$0
(must gain approval from ABA Media Relations Department)

$50 . . . . . . . . . . . . . . . . . . . . . . Forum Lawyer/Associate Membership  . . . . . . . . . . . . . . . . . . .$50

$10 . . . . . . . . . . . . . . . . . . . . . . . . . . . Law Student Membership  . . . . . . . . . . . . . . . . . . . . . . . .$10

(I understand that I must belong to the American Bar Association and at least one other 
section to join the Forum on Franchising.)

ADDITIONAL EVENT FEES

WEDNESDAY, OCTOBER 14
❏ $65 Newcomers/YLD Networking Night #_______

THURSDAY, OCTOBER 15
(One ticket to Royal Ontario Museum Reception/Dinner is included in the above registration fees)

❏ $35 Womens Caucus Breakfast #______

❏ $35 Corporate Counsel Reception # _____ (open to in-house counsel only)

❏ $90* Royal Ontario Museum Reception/Dinner Adult Guest #_____

❏ $35 Royal Ontario Museum Reception/Dinner Child (ages 5 - 12) Guest #_____  

❏ $95 Art Gallery/Lunch Guest Tour #_____

FRIDAY, OCTOBER 16
❏ $35 Solo and Small Firm Breakfast  #_______

❏ $35 IFDI Breakfast #_____

❏ $100* Reception/Dinner at Distillery District # ______

SATURDAY, OCTOBER 17
❏ $0 Yes, I would like to participate in the Community Service Event

❏ $105 Niagara Falls Tour #_______

Please circle: Vegetarian Allergy: __________________________

❏ 
❏
❏
❏
❏
❏
❏
❏

❏
❏

THURSDAY, OCTOBER 15, 2009 
MORNING WORKSHOPS
10:30 a.m. – 11:45 a.m.
W1 The Anatomy of a Franchise Class Action
W2 Franchising in the Middle East and North Africa
W3 Fundamentals 201: Drafting a Disclosure Document
W4 Fundamentals 201: Franchise Litigation
W5 Growth Through Multi-Unit Franchising
W6 National Customer Account Management Issues
W7 Protecting and Enforcing Trade Dress

SELECTION_________________

LUNCH WORKSHOPS
12:45 p.m. – 2:00 p.m.
W8 Best Practices for State Franchise Registration
W9 Bringing a Foreign Franchise System to the 

United States
W10 Common Discovery Issues in Franchising: 

From the Advocates and a Decision-Maker
W11 From License Agreement to Regulated Relationships: 

The Accidental Franchise
W12 Mediation: Negotiating Franchise Disputes  
W13 Managing the Organization of a 

Franchise Association
W14 The Sometimes Blurry Line Between Independent 

Contractors, Franchisees, and Employees

SELECTION_________________

AFTERNOON WORKSHOPS
2:15 p.m. – 3:30 p.m.  
W15 Franchise Systems in Distress
W16 Is Franchising Abandoning Arbitration? 

Current Trends in Arbitrating Franchise Disputes
W17 Establishing Effective Early Intervention Programs 

to Manage Day-to-Day Disputes, System 
Standard Compliance, and System Changes

W18 Litigating Claims of Fraud In Connection with 
the Sale of a Franchise

W19 How to Prepare a Franchise System for 
Expansion to Europe 

W20 Legal Issues Surrounding Transfers, Assignments, 
and Resale Programs

W21 Hot Button Privilege Issues for Franchise Counsel

SELECTION___________

3:45 p.m. – 5:00 p.m.
W1 The Anatomy of a Franchise Class Action 
W2 Franchising in the Middle East and North Africa
W6 National Customer Account Management Issues
W12 Mediation: Negotiating Franchise Disputes  
W22 Recent Trends in Litigating Non-Compete 

Agreements
W23 Territory, Exclusivity and Encroachment - Thinking 

Ahead of the Curve and Dealing with the Fallout
W24 Sourcing Products and Services for the System: 

Efficiencies and Traps in Supply Chain Management 
and Outsourcing

SELECTION_____________________

FRIDAY, OCTOBER 16, 2009
MORNING WORKSHOPS
9:15 a.m. – 10:30 a.m.
W3 Fundamentals 201: Drafting a Disclosure Document
W4 Fundamentals 201: Franchise Litigation
W8 Best Practices for State Franchise Registration
W10 Common Discovery Issues in Franchising: 

From the Advocates and a Decision-Maker
W17 Establishing Effective Early Intervention Programs 

to Manage Day-to-Day Disputes, System 
Standard Compliance, and System Changes

W18 Litigating Claims of Fraud In Connection with 
the Sale of a Franchise

W19 How to Prepare a Franchise System for 
Expansion to Europe 

SELECTION_________________

LUNCH WORKSHOPS
1:15 p.m. – 2:30 p.m.
W7 Protecting and Enforcing Trade Dress
W14 The Sometimes Blurry Line Between Independent 

Contractors, Franchisees, and Employees
W15 Franchise Systems in Distress
W21 Hot Button Privilege Issues for Franchise Counsel
W22 Recent Trends in Litigating Non-Compete 

Agreements
W23 Territory, Exclusivity and Encroachment - Thinking 

Ahead of the Curve and Dealing with the Fallout
W24 Sourcing Products and Services for the System: 

Efficiencies and Traps in Supply Chain Management 
and Outsourcing

SELECTION_________________

AFTERNOON WORKSHOPS
2:45 p.m. – 4:00 p.m.
W5 Growth Through Multi-Unit Franchising
W9 Bringing a Foreign Franchise System to the 

United States
W11 From License Agreement to Regulated Relationships: 

The Accidental Franchise
W13 Managing the Organization of a 

Franchise Association
W16 Is Franchising Abandoning Arbitration? 

Current Trends in Arbitrating Franchise Disputes
W20 Legal Issues Surrounding Transfers, Assignments, 

and Resale Programs

SELECTION_________________

WORKSHOP SELECTIONS
(Please select one number per time slot so that we can provide accurate seating)


